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= Financial Services in Support of
Dlvorcmg Parties and Their Advisors

5755 Northpoint Pkwy, Suite 1, Alpharetta, GA 30022, 678-578-2430, Securities offered through Raymond James Financial Services, Inc. Member FINRA, SIPC
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tiehard P Hendry, CDFA

SRENENCIAPIANNING SERVICES
SMCoNIE Planning
SEEENIESEd Investment Management approach

:_;_j*f ARaly/sis

= SHediation Support

=~ & Cash Flow Analysis
= Budgeting

® | ife Insurance Review




e Checklist

e

pousal transfer to your IRA account
_ tment account re-titling of taxable accounts
nsfer of company pension benefits to your own account
=3 I‘. finance of current mortgage to your single name only

—"

up of new Term Life Insurance to protect divorce decree
= $=Set up of children's educational accounts
~ & Post-divorce investment portfolio allocations
e Beneficiary updates & changes for Wills, Trusts & IRA's
e Set up of new health & dental coverage
e Set up of new homeowners, renters, or car insurance

e Set up of disability & Long Term Care coverage




wingrStarted, Again- Glient"Advice™
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IREXPECE your income to drop

= fter the divorce Is final.
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SELINOfStarted Again--Glieft"AdvICE™
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2, Cosslelel whether you can afford to
EEINE OUSE.

Lagielg] Srgenernally use two different ratios to analyze credit worthiness. Here's
= how they work:

Gross Income.
Tthis ratio must be 28% or less.

2) Total Debt Ratio = Total Housing + Other Debt divided by Total Gross
Income.
This ratio must 36% or less.
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ENIIBWAVhat youl have

S

3___.._“";' yrement Assets
Siguidi Assets

=
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s Real Estate

- = Personal Property
® Cash Value Life Insurance
® Business Interests
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SELINOfStarted Again--Glieft"AdvICE™
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Cag S|der the after tax values of your

£lge Se tS
7] // g BH00,0009m an IRA or 401(k) /s not the same. as having a $100,000
_/[ RCIECKITY ACCOUINL.

—

_"_Understand your financial needs.

Prepare a Budget — go through it more than once.
Have a financial plan prepared.
Understand Insurance Programs
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stiiance Considerations™
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SASH |th everythlng else’in your life,
rIJve Willfmean: changes to your
Jr: Stirdnce needs, too.

ealth
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e House/Renters Coverage
e Auto
° | ife
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SELING Started Againssss
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oy Ju t overlook the value off a future
es'lon.

HEns can be handled in three different ways:
_..____Tﬁ_é noen-empleyee spouse can receive his or her share of a future benefit;
s The pension can be present valued and offset;

A-combination of 1 and 2.




SELNNG Stanted Againmss
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JSRINE 2 good team.

= = Financial Advisor
s Banker
e \aluation Expert




STRATEGIC BESOURCE

Client

our groug will: e , srConunuing Education
e R Richard
N EVIEVAOURCIERL Situation, goals and — IRAs / Roth IRAS

faelings S — Smalll Business Retirement Plans

Hendry

= r\flf"]//e [ 1€ “:E‘ ﬂ’e]latlonSh|pS petween yOUF — Net Unrealized Apprec|at|on on
SN sECUties, finds and managers company. stock

Drgyicle el et allocation & investment — College Funding
stiigiegy . : — Concentrated Equity
— Rebzlaly “VUUF poritiolio & monitor your — Alternative Investment Strategies

_---_1r\"~rf ENLS £ : -
— { )
'*' pVerreachiof the 13 wealth managem Information Service

- issues e Asset Valuation
. Keep abreast of-any significan — Estates and structured settlements

~ changes and make recosryq
“regarding those change Attorney

CPA, Accountant

&Y F.S RJFS Trust
Banking
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QUESTIONS FOR YOURSEIRM
> Wi ;ngf Important to you?

- r\: anindividual/prefessionall advisor?
— s a trusted advisor for your clients?

*V hat pnave we not touched on?

=3 \Which service and/or product offerings would
~— you like to know more about?

* Have your clients expressed needs for which
you are seeking an external solution?
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isisancial Mistakes to Avoid In DIVOICE: s
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SEIEY ng that spendlng retirement assets before age 59
'// 1 alaysiresult in'a 10%; IRS penalty.

- illng tor consider creative financial solutions.

- Failing torask, "How do I know that I will be financially
reaqy after-my aivorce?"” before signing the:divorce
papers.
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isisancial Mistakes to Avoid In DIVOICE: s
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SRRl o include the present value of a pension among
Iielilel FASSELS.

= llmg 1@ Include transaction costs in the settlement
== WiAen those costs may be years in the future.

* Using unrealistic assumptions about inflation and
iInvestment returns.
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15 Flglat peial I\/Ilstakes e, Aveid.in, DJVOI’CG i
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r) ~

_)r‘]Jn‘ ol that a 50 - 50 division of property is the same
'rmrge iasial fall division of property.

Zéfebing the house when you can’'t afford to.

- * Deciding financial issues one at a time instead of
understanding how they affect each other.

® Failing to guarantee alimony and child support payments
with life insurance on the party who is supposed to pay.
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isisancial Mistakes to Avoid In DIVOICE: s
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- amr grtermake: tiie spouse Whe receives alimony or chila
SUPPLIpayments the owner of the life insurance.

ehevmg that your settlement must conform: to what a

.---"-‘.'.‘-_-E-—-— =

== —-~—Judge Wwould order if your case went to court.

e Seeking financial advice from someone whose expertise
IS the law.
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]stter
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NEGoLtiate o reasonable settlement Get some

grofessionall advice from a financial advisor to help determine if
yot: HIfe  able to live with the financial terms of the

ftlement - Aew and Into the future.

on 't live beyond your income. Reduce your expenses -
.*.,m__ = OI' INcrease your income -- so that you are always saving

—— somethlng for a rainy day. Ask your financial advisor for
= elp creating a budget if necessary.

Think twice about keeping the family home. Ask your
financial advisor whether you can truly afford it, and ask
them to show you what cash you'd have available for
iInvestment If you moved to a smaller home.
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Qernj Ze that you won t get everythlng you want in the
SIePERL/ dIVisien. Don't spend months and thousands of
rlollrL SHighting ever furniture, appllances or other personal
uErisslViake arshort list ofi ‘Must-Haves" and be prepared to

COIMPIGMISE 0 everything else. Look at the big picture; Is this
..d; SET PESE or your situation?

—a

_:i—"‘fProtect your Retirement Assets. Have a QDRO and allow

= Veur atterney to have the pension valued by a qualified
: prefessional.

e Use debt sparingly. Get a copy of your credit report and
close all joint accounts and all credit you do not use. Avoid
maintaining balances on credit cards.
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ond James Financial.Services

=

1962 in St Petersburg, Florida

Full Jefy fivestment banking and securities brokerage firm

e assets of $18 billion

the diverse financial needs of individual investors in the U.S. and abroad

offlces across the country
“-:'-:-—::-" :

s~ 3700 Financial Advisors

— = ~Member FINRA, SIPC

Information provided above valid as of December 31, 2007
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ROPUCT AND SERVICE OFFERINGS

d James Financial Services, Inc. ~ Trust

BIORElc0E acCoUnts Estate Administration
Ariritlies - - cavecable and revocable Life

NG ALDN SAVInGs Plans | Insurance Trusts
REVGCAhIEY/ Living| Trusts Charitable Remainder / Lead Trusts

I »“f' LD Qualified Plans Revocable (over $500,000)

ISt __c:e IRAs (over $500,000)

m Lifs
= : | Disability
= "I llong Term Care

e hqfekeeplng of certificates

~ Other services offered by Raymond James Financial Services, Inc.

® |nvestment Management Account / e Public Finance / Mergers and
Agent Acquisitions

Retirement Services Concentrated Equity Strategies
Financial Planning Variable Annuities

Business Succession Account Aggregation
Option Analysis Performance Reporting
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itd P Hendry, CDFA
tered Principal, RJFS
icipal, Raymond James Financial Services (1999 - Present)
President, AG Edwards (1998 - 1999)
I Consultant, Merrill Lynch (1994 - 1998)
Financial Managment Officer, United States Marine Corps (1990-2000)
‘Management, Auburn University
., Webster University
tified Divorce Financial Analyst (CDFA); Institute for Divorce Financial Analysts

e =i
~ | “Professional & Personal Background
-~ | Having gone through a divorce personally, | appreciate the challenges and personal issues that
face individuals going through this event in their life. With more than 15 years of experience in the
financial services industry, | understand how sound financial planning can help make a difference
with individuals going through the divorce process.

As a native of Atlanta, | live in Roswell with my daughter, Amber, where she attends Blessed

Trinity High School. |1 am active in all of Amber's activities as well as attend Roswell United
Methodist Church




[IVIPORIANIEBISCLOSURES, PLEASE READ
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IENTInauenRrcontained herein IS neintended to e used by any other'parnty other thani the
REIVIdURIVAERTLY referenced on the front and suldseguent pages. It1s provided for imfermational

puUrposes only. Raymond James Financial Serwces Inc. shall not be liable for any inaccuracies, errors
a complete representation of all material facts. It

d to provide legal or tax advice mvestors should consult with their legal and / or tax
t prior to embarking on any specific investment investment strategy.

Raymond James Financial Services
5755 Northpoint Pkwy, Suite 1
Alpharetta, GA 30022

678-578-2430






