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Client (A) Client (B)

Name: Name:

Date of Birth: Date of Birth:

Social Security Number: Social Security Number:
Address (home): Address (home):

City, State, Zip (home): City, State, Zip (home):

(only fill out if different from Client (A) address)

Employer: Employer:

Address (work): Address (work):

City, State, Zip (work): City, State, Zip (work):
Position: Position:

Phone (home): ( )

Phone (work): ( ) ext. Phone (work): ( ) ext.
Phone (cell): ( ) Phone (cell): ( )

Phone (other): ( ) Phone (other): ( )

Email Address: Email Address:

Email Address (2): Email Address (2):

Contact Preference (check one): O Phone O Email O Mail O In-Person
Referred by:

L)
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Persondd loformation Cont,
Children

Name Date of Birth Social Security Number Dependent

OYes 0ONo

OYes ONo
OYes ONo
Do you plan on having additional children? 0O Yes [ No
Do any of these dependents have special needs? O Yes [0 No
Personal Interests
Hobbies & Interests
O Travel O Home Renovation O Hiking O Boating
O Golf O Cooking O Photography O Movies
O Internet O Anrique Collecting O Wine Tasting O Arts & Music
O Gardening O Sports [ Reading O

Reading interests

-2

Charities

Which charities interest you!

Why?

How do you generally support these causes?

Do you serve on a corporate or charitable board? If yes, please list.

Client (A) O Yes 0ONo Client(3) O Yes [ONo
Have you ever been sued or been a party to a lawsuit? OYes [ONo
Have you ever sued anyone! OYes ONo

If so please explain
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LI yy—

Personal Advisors

Name: Type:
Firm:
Address: City: State: . Zip:
Phone: ( ) Fax: ( ) Email:

Type: 1=Accountant 2=Attorney 3=Banker 4=Insurance Agent 5=Broker 6=Other
Name: Type:
Firm:
Address: City: State: . Zip:
Phone: ( ) Fax: ( ) Email:

Type: 1=Accountant 2=Attorney 3=Banker 4=Insurance Agent 5=Broker 6=Other
Name: Type:
Firm:
Address: City: State: . Zip:
Phone: ( ) Fax: ( ) Email:

Type: 1=Accountant 2=Attorney 3=Banker 4=Insurance Agent 5=Broker 6=Other
Name: Type:
Firm:
Address: City: State: | Zip:
Phone: { ) Fax: ( ) Email:

Type: 1=Accountant 2=Attorney 3=Banker 4=Insurance Agent 5=Broker 6=Other

Attached /Reguested documents:

Last year's tax return

Brokerage account statements

Insurance Policies

Wills and Trusts

Webl Investment Services * 828.252.5132 82 Patton Ave Ste 610

Any financial statements/listing of assets
Listings of real estate holdings

Retirement Plans

Other
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One of the first steps toward determining your financial goals is to begin with the “end in mind.” A vision is where you
see yourself in the future—it should capture what you want to be and do. Creating the mental vision first can lead to physi-

cal action. Please rake some time and describe your vision. It can be for any time frame you want and it need not be per-
fect, it will evolve over time.

My/Our Vision

Goals and Objectives

Describe the primary financial concerns you have:

1.

2

oo

Describe the primary obstacle(s) that you believe could impede achieving your goals:

1.

2
3
4.
5
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Heart & Desive Seqpehot Cont..

Personal Financial Objectives

If we were sitting together, 3 years from now, looking back over those 3 years, what has to have happened during that
period for you to feel happy with your progress? Write in present tense.

Comments:
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KK RO & VTR T A
Risk Profile

Understanding your tolerance for investment risk relative to your investment return expectations is an important step in
designing a portfolio. The questions that follow will help to develop a more accurate financial picture of your life and to
get a good idea of your possible investment future. The answers you choose will indicate your comfort level with invest-
ment risk - and your ability to withstand it. They will analyze your day-to-day financial needs, your general investment
style, and your personal time horizon.

1. Risk Factor
Before you make a decision on any investment, you need to consider how you feel about the prospect of potential loss

of principal. This is a basic principle of investing: the higher retwrn you seek, the move risk you face. Based on your feel-
ings about risk and potential returns, your goal is to:

A (B)
15 0O O A. Potentially increase my portfolio’s value as quickly as possible while accepting higher levels of risk.
9 0O OO B. Potentially increase my portfolio’s value at a moderate pace while accepting moderate to
high levels of risk,
6 O O C. Income is of primary concern while capital appreciation is secondary.

3y O O D. The safety of my investment principal.

2. Investment Approach

Which of the following statements best describes your overall approach to investing as a means of achieving your

goals!
30O 0 A Having a relative level of stability in my overall investment portfolio.
6 O O B. Moderately increasing my investment value while minimizing potential for loss of principal.
9 O O C. Pursue investment growth, accepting moderate to high levels of risk and principal fluctuation.
15 0O O D. Seek maximum long-term returns, accepting maximum risk with principal fluctuation.

3. Volatility

The value of most investments fluctuate from year to year as well as over the short-term. How would you feel if an
investment you had committed to for ten years lost 20% of its value during the first year!

1 O O A. I would be extremely concerned and would sell my investment.

3O 0 B. Iwould be concerned and may consider selling my investment.

5 0O O C. I'would be concerned, but I would not consider selling the investment.
70O O D. I would not be overly concerned given my long-term investment philosophy.
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4. Variation

Realizing that any market-based investment may move up or down in value over time, with which of the hypothetical
portfolios below would you feel most comfortable?

Year 1 Year2 Year3 Year4 Year5 Average Annual Return
1 O o A 3% 3% 3% 3% 3% 3%
3 0 0O B 2% 5% 6% 0% 7% 4%
5 O O c % 1% 21% 2% 8% 6%
7 0O 0O D 9% A1%  26% 3% 18% 9%
o 0O 0O E  14%  21%  40% 4% 31% 12%

5. Investment Experience
What is your overall knowledge of investments?
2 O O A None.

4 0O O B. LOW-I have very little investment experience outside of bank savings accounts, money markets or
certificates of deposit (CD’s).

6 O O C. MEDIUM-I have some experience investing in mutual funds or individual stocks/ bonds.
s 0O O D. HIGH-I have been an active participant in the stock market and understand that all investments

including international markets, can be volatile and unpredictable.
6. Time Horizon

An important consideration when making investment decisions is where you are in your financial life cycle and how
long you have before you will need to start withdrawing the assets. Through consultation with your Financial
Advisor, please indicate your portfolio’s appropriate time horizon. A multistage time horizon would indicate that
you have several goals in the future that your investment portfolio needs to address.

Example of a short term horizon

; Today | | 3 years- College Funding

Example of a long term horizon

| Today | | 12 years - Retirement ‘
| Example of a multi-stage time horizon ‘
‘ Today 5 years 25 years
Secondary Goal Primary Goal
New Home Purchase Retirement

1 O O A. Short (1-4 Years)

a
a

Long (5- 10+ Years)

s O O C. Multistage
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7. Primary Goal

Please indicate approximately how many years from today until you reach your primary goal.

1 0O
3 0O
7 0O
10 O

8. Secondary Goal

O

O
O
O

A. Within 1 to 4 years
B. Within 5 to 10 years
C. Within 11 to 20 years
D. More than 20 years

Some investors have a multi-stage time horizon with several goals for their portfolio. Please indicate approximately
how many years from today until you reach your secondary goal?

O

O
O
O

A. Not applicable, I only have a single stage time horizon.
B. Within 1 to 4 years
C. Within 5 to 10 years

D. More than 10 years

What is your current age?

1 0O
4 0O
7 0O
10 0O
9. Age
10 O
8 O
6 0O
4 0O
1 O

O
O
(]
O
O

A. Under 35

B. Between 36 to 45
C. Between 46 to 55
D. Between 56 to 70
E. Over 70

10. Investment Earnings

Based on your current and estimated future income needs, what percentage of your investment earnings do you think
you would be able to reinvest?

O

w W ®

O
(]
O

O

O
|
O

A. Reinvest 100 percent of my investment earnings.
B. Reinvest 20 to 80 percent of my investment earnings.
C. Reinvest 0% (receive all investment earnings for cash flow).

D. My investment earnings will not be sufficient and I will need to withdraw principal.

&
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11. Investment Value

Your portfolio design relates to your investment experience, which helps to determine your current investment
philosophy. What is the current value of your total investment portfolio?

10 0O O A. More than $1,000,000
B. $500,001 to $1,000,000
C. $300,001 o $500,000
D. $100,000 to $300,000

8
6
4
2 E. Less than $100,000

Oo00A0
O0O0a0

12, Living Expense

Given interruptions of periodic income or other unforeseen circumstances, some individuals are forced to tap their
investment resources to meet living expenses. In such an instance, how many months of living expenses could be
covered by your current liquid investments!

(5]

O O A. More than 12 months, or not a concern
(M 0 B. Between 4 and 12 months
1 0O 0O C. Lessthan 4 months, or already withdrawing

w

13. Household Income

Total earnings, which includes earned and investment income, is a requirement when assessing your risk tolerance
and determining allocation of assets. What is your total annual household income (including interest and tax de-
ferred income)?

10 0O O A. More than $200,000
B. $150,000t0 $199,999
C. $100,000t0 $149,999
D. $50,000 to $99,999
E. Less than $49,999

OO0 0
0000

8
6
4
2

14. Income Saving
The percentage of your total income that you currently save is approximately:
O 0O A Ido notcurrently save any income
B. Between 2% - 7%
C. Between 7% - 12%
D. Greater than 12%

O & W =
OO0 0
O 0o
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15. Future Earnings

In the next five years, you expect that your earned income will probably:

1 0O
3 0O
6 0O
9 0O

O
O
o
0

A. Decrease
B. Stay about the same
C. Increase modestly

D. Increase significantly

16. Financial Goals

What is your primary financial goal?

What is your secondary financial goal?

| O Retirement O O Retirement

| O Current Income O O Current Income

O O Education O O Education

O O Long-Term Wealth Accumulation O O Long-term Wealth Accumulation
Comments:
Client (A):
Client (B):

To the best of my knowledge, the information contained in this investment policy questionnaire is both accurate and
complete. I understand that any recommendations are based upon the information supplied by me.

Client (A) Signature:

Client (B) Signature:

Date:

Date:

&
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Investment Objective Ranges and Descriptions

Point Total (adding up the points from questions 1 - 15)

Points General Investment Objective Risk Tolerance

22-35 Income Low

You have selected an Income objective for this account. This objective primarily emphasizes current income generation
with little or no concern for capital appreciation or inflation protection. Due to its fixed income nature, general stability
of principal value should be obtained but is not guaranteed.

O 3656 Income with Moderate Growth Low to Moderate

You have selected an Income with Moderate Growth objective for this account. This objective emphasizes current income
through a large allocation to fixed income securities, complemented by a secondary consideration for capital appreciation
through a small allocation to equity securities.

O 57-80 Balanced Moderate

You have selected a Balanced objective for this account. This objective is designed to offer the potential for both capital
appreciation and current income through a roughly 40% - 70% allocation to equities and a 30% - 60% allocation to fixed
income investments.

[ 81-100 Balanced with Growth Moderate to High

You have selected a Balanced with Growth objective. This objective is designed to invest a substantial portion of assets in
equities for potential growth, while using fixed income to moderate risk. The expected asset allocation for this objective
would be roughly 70% -80% equities and 20% - 30% fixed income.

0O 101-120 Growth High

You have selected a Growth objective for this portfolio. This objective emphasizes maximizing total return and protecting
against inflation. The portfolio consists primarily of all equity investments. A moderate exposure of fixed income
investments, however, may provide a buffer for short-term fluctuations in performance while providing a small amount of
current income.

0121+ Aggressive Growth Aggressive

You have selected an Aggressive Growth objective for this account. The primary goal of this portfolio is long-term growth
and maximum capital appreciation. The portfolio consists of 100% equity investments. This objective represents an
aggressive strategy and while it strives for high returns, performance can be volatile from vear to year.
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Rl Profte & lrestment Phtbophy Cont

Investment Philosophy

Client (A) Client (B)
Are you currently using, or have you every used, an investment advisor! OYes ONo OYes ONo

If yes, describe your experience(s):

Do you have a preferred approach to receiving investment advice! OYes ONo OYes [ONo
Do you actively follow the markets? OYes [ONo OYes ONo

If yes, to what extent?

Please rank your response to the following with an X at the appropriate point

Your initial reaction to an unpleasant financial event is usually focused mostly on:

])

ositive aspect Negative aspect

In handling my financial affairs, my behavior is closest to:

Take charge! Procrastination

When something bad is happening financially in my life, [ tend to:

Overanalyze [gnore

Do you currently have and follow an Investment Policy Statement? O Yes O No

How often do you review your investments]
Client (A) O Monthly O Quarterly O Semi-Annually O Annually O Other
Client (B) O Monthly O Quarterly O Semi-Annually O Annually O Other
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fiok, Profts & lhvestusat Phlophy Cor
Client(d) ~ Client (B)

Do you have a formal, written investment review process? OYes ONo [OYes ONo

Describe your investment review process Client (A):

Describe your investment review process Client (B):

How do you evaluate performance? Client (A):

How do you evaluate performance! Client (B):

Whart time period do you believe is most reasonable to measure the results of your investment portfolio?
Client (A) O 1-3 Years [ 3—5Years [J 5+ Years
Client (B) O 1-3 Years [ 3=5 Years [J 5+ Years

Do you have any investments that you would not sell due to family ties, corporate ties, past experiences, etc.?

If yes, please explain Client (A):

If yes, please explain Client (B):

What is the best investment you have ever made and why?

Client (A):

Client (B):

i

TEE AR
HEAD
LA h

Webb Investment Services © 828.252.5132 « 82 Patton Ave Ste 610 ¢ Asheville, North Carolina 28801 ¢ laura.webb@raymondjames.com



Bk, Profte & lorsetrnt Pdlowhy Cont

What is the worst investment you have ever made and why?

Client (A):

Client (B):

Tax constraints might be a consideration when allocating specific investments
within your portfolio. Are there any special tax considerations that might influ- OYes ONo DOYes ONo
ence the selection of assets within your investment portfolio?

Please explain Client (A):

Please explain Client (B):

&
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Name:

Income & Expense Worksheet

GROSS INCOME

Salary & Earned Income

Child Support & Alimony
Pension & Social Security
Rental Income

Dividends, Interest, Capital Gains
LIABILITIES

Mortgage Payment or Rent
Residence Real Estate Taxes
Vacation Home Mortgage
Vacation Home Taxes
Automobile Loan(s)

Personal Loan(s)/Charge Acct(s)
Child Support & Alimony
Other

TAXES

Federal Income Taxes

State & Intangible Taxes
Local & Property Taxes

FICA & MEDICARE WITHHOLDING

Client

Spouse

INSURANCE

Life Insurance

Health Insurance
Disability Income Insurance
Auto Insurance

Home Owners Insurance
Other
TRANSPORATION
Gas and Qil

Maintenance & Repair

License & Registration
Public Transportation

Parking

Webb Investment Services ¢ 828.252.5132 + 82 Patton Ave Ste 610 * Asheville, North Carolina 28801 « laura.webb@raymondjames.com
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Date:

SAVINGS AND INVESTMENTS
Payroll Deductions

Credit Union

Mutual Funds

Stocks & Bonds

Real Estate

Annuities

Certificates of Deposit
Qualified Rerirement Plans
Other

CONTRIBUTIONS
Religious

Charitable

HOUSEHOLD EXPENSES

Food

Clothing

Doctor & Dentist
Prescription Drugs
Professional Fees

Education Expenses

Day Care

Personal Care

Electricity, Gas, Fuel
Telephone

Water & Water Conditioners
Garbage & Pest Control
Home Maintenance & Repair
Pool Maintenance & Repair
Security Systems

Home Furnishings
Recreation, Entertainment, Hobbies
Veterinarian & Pet Care
Books & Magazines

Club Dues

Vacarion & Travel
Children’s Allowances

Gifts

Orther

o oA o o A

o LA W 45

on &R

ofr o

+Fr




tesows, Lponto & fooels Cont,
Income & Expenses

Client (A) Client (B)
Do you currently use a financial software program? OYes ONo OYes ONo
Do you currently save and/or invest systematically? OYes [ONo OYes ONo
What is your annual savings goal? $ $
Do you contribute to an IRA? OYes ONo OYes ONo
What type of IRA?
Comments/Notes:

Assets

Personal Residence

Original $

Second $

Other Residence

Original $
Second $
Owner: CA—Client(A)  CB—Client (B) JT=Joint TR~-Trust CP—Community  CH—Child
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