
Because making Good Financial Decisions
is important...

Heggie Investment Partners is here to help.

140B Rue Beauregard
Lafayette, LA 70508

337-889-0270

www.heggieinvestmentpartners.com
Heggie Investment Partners is not a registered broker/dealer, and is independent of Raymond James

Financial Services. Securities are offered through Raymond James Financial Services, Inc. Member
FINRA/SIPC. Investment Advisory Services offered through Raymond James Financial Services Advisors, Inc.
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Our Mission
We are in this business to make a positive

difference in the lives of our clients.

What We Do
Our team uses a structured process of

personalized financial planning, education,
and investment strategies to help you clarify

your financial goals and manage your
investments, risks, liabilities and cash flow.

Let us put our experience to work for you!
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Nanette Soileau Heggie
Nanette.Heggie@RaymondJames.com

CERTIFIED FINANCIAL PLANNER®

30+ years of financial industry and 6
years IRS experience.
Licenses in General Securities (7, 63,
65), life insurance, long term care
insurance, variable, fixed, and index
annuities. 
Licenses in General Securities Sales
Supervisor (9,10).
Provides financial planning and
investment and tax strategies along
with branch leadership and
supervision.

Certified Financial Planner Board of Standards Inc. owns the certification marks CFP®, CERTIFIED FINANCIAL PLANNER™, CFP®(with plaque design) and CFP® 
(with flame design) in the U.S., which it awards to individuals who successfully complete CFP Board’s initial and ongoing certification requirements. 
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Baxter Heggie
Baxter.Heggie@RaymondJames.com

BRANCH ASSOCIATE

Joined the HIP team in June 2025.
Graduated from Washington
University in St Louis in May 2022.
Provides client service and helps with
coordinating financial review
meetings.
Assists in running retirement readiness
and Social Security analysis
calculations and projections. 
Currently studying for the SIE exam
and plans to eventually pursue the
Series 7 and Series 66 licenses. 

Maria Pusateri Tyler
Maria.Tyler@RaymondJames.com

  FINANCIAL ADVISOR

Joined the HIP team in March 2019.
4.5 years of prior insurance industry
sales and management experience.
Licenses in General Securities (7, 66)
life insurance, long term care
insurance, property and casualty
insurance, variable, fixed, and index
annuities.
Licenses in General Securities Sales
Supervisor (9,10).
Conducts investment research along
with financial strategy meetings and
investment reviews.
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Clarify where you are and
where you want to go

Understand

Design
Your unique plan to help
reach your goals

Determine your current
weakness/gaps

Diagnose

Implement
Your customized plan and
investment solutions

We will review the progress of
your plan relative to your
defined objectives and suggest
any changes where needed

Manage

The Five Steps
We collaborate with YOU, Your Family, Your Accountant, 

Your Legal Counsel and Other Specialists.
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WOMEN

Overall Financial
Planning
Insurance/ Risk
Management
Financial Organization
Client Symposiums and
Workshops
Investment Management

PROFESSIONALS
Investment Management
Asset Allocation for 401ks
Retirement Planning
Tax Planning* 
Stock Option Planning
Overall Financial
Planning
Determining Retirement
Readiness

RETIREES/PRE-RETIREES
Retirement Income and
Tax Planning Strategies*
Investment Management
Determining Proper
Asset Allocation
Risk Management
Legacy/Estate Planning

BUSINESS OWNERS

Business Sales
Risk Management 
Tax Advantaged
Investments*
Estate/ Business
Succession Strategies
Investment Management

We have the tools and resources to help you live the life you’ve dreamed of...

*Raymond James and its advisors do not offer tax or legal advice. You should discuss any tax or legal matters with the appropriate professional.. 
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We create a "MAP" 
based on your goals!

Through this process You:
Get Organized
Prioritize Goals

Collaborate on Plans
Stay on Track.
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Our Financial Planning
"MAP" worksheet
helps you create
an individualized
“My Action Plan”.
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During Your Career
Cash flow management
Investment selections
Paperwork and timelines
Social Security decisions
Tax strategies*

As You Retire
Financial planning and investments
401(k)s, stock plans, and IRAs
Tax strategies*
Risk and debt management
Determining the right time to retire

We are passionate about
financial literacy!

Heggie Investment Partners
often provides educational

workshops for our clients and
community.

Let our
Professional Guidance,

Goal Planning and Monitoring
program, and 

Financial MAP process
help you!

*Raymond James and its advisors do not offer tax or legal advice. You should discuss any tax or legal matters with the appropriate professional.. 



ra
ym

on
d 

ja
m

es
 a

dv
an

ta
ge

You
and 

Your Family

Provides Extensive Resources to Help Meet Your Objectives

Our team utilizes the extensive resources of Raymond James to meet the needs of our clients.
This approach allows us to provide a wide range of solutions by leveraging the expertise of

Raymond James professionals, while collaborating with your existing legal and tax relationships.

Your
Tax Professional

Your 
Attorney

Raymond James Resources and Specialists
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Raymond James has delivered 145 consecutive quarters of profitability. We credit much of
this performance  to the firm’s client-first perspective and adherence to its founding core

values of professional integrity, advisor independence, and a conservative, long-term
approach to investing.

BY THE NUMBERS

Approximately 8,800 financial
advisors
Approximately $1.54 trillion in
total client assets*
More than 2x required total
capital ratio*
Stable outlook credit ratings of A-,
A- and A3 from Fitch. S&P and
Moody’s*

STRENGTH AND STABILITY

As of 3/31/2025  Past performance is not an indication of future results. The information provided is for informational purposes only and is not a solicitation to buy or sell Raymond James
Financial stock. A credit rating of a security is not a recommendation to buy, sell or hold securities and may be subject to review, revisions, suspension, reduction or withdrawal at any
time by the assigning rating agency. Raymond James Bank is an affiliate of Raymond James & Associates, Inc., and Raymond James Financial Services, Inc. © 2025 Raymond James &

Associates, Inc., member New York Stock Exchange/SIPC. © 2025 Raymond James Financial Services, Inc., member FINRA/SIPC. Investment products are: not deposits, not FDIC/NCUA
insured, not insured by any government agency, not bank guaranteed, subject to risk and may lose value. 24-BDMKT-6457 BS 4/24
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DID YOU KNOW?

Continuing its tradition of giving back,
Raymond James and its associates donated to
charitable organizations in 2025, including $8
million to the United Way.

The firm also celebrated 14 years of Raymond
James Cares Month. More than 3,500 associates
volunteered nearly 13,000 hours benefiting 313
charitable organizations across 118
communities.

Raymond James was the first in the nation to
publish its Client Bill of Rights, setting the
standard for the industry.

A DIVERSIFIED SET
OF BUSINESSES

As of 3/31/2025  Past performance is not an indication of future results. The information provided is for informational purposes only and is not a solicitation to buy or sell Raymond James
Financial stock. A credit rating of a security is not a recommendation to buy, sell or hold securities and may be subject to review, revisions, suspension, reduction or withdrawal at any
time by the assigning rating agency. Raymond James Bank is an affiliate of Raymond James & Associates, Inc., and Raymond James Financial Services, Inc. © 2025 Raymond James &

Associates, Inc., member New York Stock Exchange/SIPC. © 2025 Raymond James Financial Services, Inc., member FINRA/SIPC. Investment products are: not deposits, not FDIC/NCUA
insured, not insured by any government agency, not bank guaranteed, subject to risk and may lose value. 24-BDMKT-6457 BS 4/24
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s 1. Decide if a relationship with us
would be beneficial to you.

2. Discuss relevant information that is
still needed.

3. Begin "MAP" worksheet.

4. Set up a follow-up meeting or
conference call.
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s Investor Access combines the freedom of online services with the essential support and
guidance of your professional financial advisor. With this service you can review activity and
balances in all your accounts, individually or combined.

 Complete access to your brokerage
accounts and secure documents

 In-depth research and timely
commentary

 Simple, easy-to-navigate design

 Quick-review home page featuring
account summary and other convenient
links

 Multiple account statement delivery
options

 Quicken®, Microsoft Money® and
TurboTax® download capability

Mobile access via the Investor Access
smartphone app
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Our goal: Your 100% satisfaction with the advice and service you receive

Disclosure Confidentiality
in order for us to give you our best service, it is critical you be as
forthright as possible, providing us with complete and accurate
information.
In disclosing this information, you can be assured that we take
stringent measures to protect your privacy,

Transparency and Communication
The success of our long term relationship, and your long term
investment experience depends on our maintaining an open ongoing
dialogue.
We will communicate with you regularly, openly and honestly about
your financial plan, including fee schedules.
If you have a question or concern about the management of your
account, your statement, your fees, or just something you heard from
a friend, contact us about it. We are here to help.

Referrals
We focus the majority of our time on our clients, and we are very
selective in building our client base. We depend on our best clients to
help us grow and maintain a high quality practice by introducing us
to people just like themselves.


