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Is the value of the

asset increasing?

Are you considering
selling the asset?
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Yes No No Yes
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Are you considering
selling the asset?

Have you learned
something new about
the asset?
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Yes No
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Do you believe that the
asset’s value will revert to

the mean?
No Yes
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You may be subject to

cognitive bias, in which

you reject new
information.

I

You may be subject to
gambler’s fallacy, in

»>

Do you feel strongly about
the future prospects of

the asset?

which your expectations

are skewed by past
events.

Consider whether the
asset fits within your
existing portfolio and

is appropriate for your
goals, risk tolerance,
and time horizon.
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No

Yes
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You may be subject to
overconfidence bias,
in which you place

excessive faith in your
own judgment.

Did the asset’s value
> decline from a high point
you hold as a reference?

L1

Yes No ——

Are fellow investors selling
the asset right now?

I

You may be subject to
anchoring bias, in which
you hold the asset to a

purely psychological
benchmark.

Do you know a lot about

the asset (e.g., through

personal experience or
knowledge)?
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Yes No f——p>

Do you believe that the
likelihood of further loss
outweighs the likelihood

of further gain?

You may be subject to
herd mentality, in which

you are influenced by
the actions of others.

[

Yes No ————)> gifted, or do you hold it

Was the asset inherited or

for sentimental reasons?

!

You may be subject to
affinity bias or
confirmation bias, in

which you place value
on assets that are
familiar to you.

[

Yes No

|

You may be subject to
endowment bias, in
which you place more
value on the asset
because you own it.

[ 1

No Yes

.

Consider whether the
asset fits within your
existing portfolio and
is appropriate for your
goals, risk tolerance,
and time horizon.

You may be subject to
loss aversion bias, in

which you place more
emphasis on avoiding
loss than seeking gain.

© fpPathfinder.com. Licensed for the sole use of Tracy L. Silpe, CFP®, CRPC® of Sabal Palm Financial | Raymond James. All rights reserved. Used with permission. Updated 3/15/2021.



SABAL PALM FINANCIAL/RAYMOND JAMES SABLLSALM | RAYMONDJAMES

Securities offered through Raymond James Financial Services, Inc. Member FINRA/SIPC. Investment advisory services are offered
through Raymond James Financial Services Advisors, Inc. Sabal Palm Financial is not a registered broker/dealer and is independent
of Raymond James Financial Services. Raymond James and its advisors do not offer tax or legal advice.

You should discuss any tax or legal matters with the appropriate professional. Certified Financial Planner Board of Standards Inc.
owns the certification marks CFP®, CERTIFIED FINANCIAL PLANNER™, CFP® (with plaque design) and CFP® (with flame design) in
the U.S., which it awards to individuals who successfully complete CFP Board's initial and ongoing certification requirements.
Raymond James is not affiliated with © fpPathfinder.com

Tracy L. Silpe, CFP®, CRPC®
2475 Mercer Avenue, Suite 105 West Palm Beach, Florida 33401
Tracy.Silpe@RaymondJames.com | (561) 327-7900 | www.SabalPalmFinancial.com



