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TARIFFS, POLICY UNCERTAINTY WEIGHS ON ECONOMIG,
INVESTING OUTLOOKS

As tariffs and policy uncertainty continue to dominate
headlines and impact global markets, how are US
economic and market outlooks being affected by the
developments? Raymond James Chief Investment Officer
Larry Adam takes a look and provides insight into his
team's outlooks in his quarterly update.

The economy forms the foundation of our investment
decision-making, and despite a few near-term
headwinds, the US economy remains on solid footing,
and we do not see any signs of a recession developing.

However, with the Trump administration implementing
fresh ground rules, there has been a significant uptick in
uncertainty for both consumers and businesses. The
main concern is economic policy uncertainty, especially
regarding tariffs. The more aggressive tariff rollout will
have a bigger negative impact on economic growth and
inflation than we were originally anticipating. While the
effective trade-weighted tariff should settle below the
current 22.5% forecasted level (up from 2.5% at the
beginning of the year), as negotiations gain steam, the
final rate is likely to stay well above our original 10%
estimate. However, avoiding the expiration of tax cuts
and benefiting from deregulation later this year should
help support growth.

While the one-time impacts of a harsh flu season, cold
winter, and accelerated company imports to avoid
tariffs weighed on first quarter growth, the significant
increase in tariffs poses a greater challenge to the
economy going forward. As a result, we have reduced
our 2025 GDP forecast from 2.4% to ~1.0% as the
downside risks to the economy increase, but a recession
should be narrowly avoided. Healthy job growth, still
solid consumer spending, continued Al investment, and
a Federal Reserve poised to cut interest rates three
times this year should keep the economic expansion
going. These insights from our economists guide our
decision-making as we maintain constructive, positive
views on most asset classes.

The recent decline in the US equity market has made
valuations more reasonable, and we have confidence in
their ability to grow earnings, especially with the
addition of emerging stars from the artificial
intelligence (Al) sector.

We view the recent Tech sector weakness as a
temporary setbacRk, not reflective of the sector’s strong
fundamentals. However, the significant increase in
tariffs will reduce growth and be a bigger drag on
corporate margins. These downgrades have led us to
lower our S&P 500 corporate earnings estimate to
$250-$255 (from $270), which still represents positive
earnings growth of 4-6% in 2025.

With our lower earnings forecast, we have reduced our
year-end S&P 500 target to 5,800 (from 6,375) and
recommend using any periods of weakness as buying
opportunities. If our target is achieved, the equity
market will have rallied strongly between now and the
end of the year. Historically, the equity market has
provided the best long-term performance among the
major asset classes for building wealth.

From a market-cap perspective, we continue to prefer
mid-cap stocks over small caps, as they need more time
for the economy to develop further and for short-term
interest rates to fall.

We're resisting the temptation to switch our preference
from the US equity market to international equities,
although some tout European equities as the next great
market to rebound. However, our analytics suggest that
the fundamentals remain in favor of US equities, with
greater earnings growth, profitability, less exposure to
tariffs, and more dominant companies in the sectors we
prefer, especially Technology. Additionally, the US has a
better educational infrastructure, greater
entrepreneurship, and significantly lower taxes
compared to Europe. These dynamics should keep
investment money flowing to the US and help maintain
its premium valuations.

After years of record-low interest rates, with the 10-
year Treasury yield briefly trading below 1%, the recent
uptick in interest rates across the maturity spectrum
has increased the income bonds can generate.

(Continued on next page...)
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Additionally, bonds have served as a diversifier and risk
mitigator during the recent volatility in the equity
markets, just as they have done consistently through
time. The big question is whether the anticipated lifting
of the debt ceiling this summer will cause a surge in
government issuance that sends interest rates
dramatically higher. We do not think so, as demand for
government bonds remains healthy among retail
investors, foreigners, and pension funds. With the
downward revisions to our economic outlook, we have
modestly reduced our year-end 10-year Treasury yield
forecast to 4.25% (from 4.50%).
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There are no guarantees in the near-term performance
of any asset class, and that's why a long-term
perspective is crucial, allowing your portfolio to mesh.
Short-term, panic-driven decisions rarely help your
overall goal. With volatility on the rise, maintaining the
right asset allocation, a diversified portfolio, and a long-
term horizon is Rey. Successful investing requires
strategy, patience, and resilience. A strong investment
portfolio grows through disciplined decisions and a
long-term vision. Remember, while you're the owner of
your portfolio, let your advisor use their expertise to
help you construct it.

Be patient and focused on the long term

Investing involves risk, and investors may incur a profit or a loss. All expressions of opinion reflect the judgment of the Raymond James Chief Investment Officer and are subject to
change. There is no assurance the trends mentioned will continue or that the forecasts discussed will be realized. Past performance may not be indicative of future results. Economic
and market conditions are subject to change. Diversification does not guarantee a profit nor protect against loss. The S&P 500 is an unmanaged index of 500 widely held stocks. An
investment cannot be made in this index. The performance mentioned does not include fees and charges, which would reduce an investor’s returns. Companies engaged in business
related to a specific sector are subject to fierce competition and their products and services may be subject to rapid obsolescence.There are additional risks associated with investing
in an individual sector, including limited diversification. Bond prices and yields are subject to change based upon market conditions and availability. If bonds are sold prior to

maturity, you may receive more or less than your initial investment. Investing in commodities is generally considered speculative because of the significant potential for investment

loss. Their markets are likely to be volatile and there may be sharp price fluctuations even during periods when prices overall are rising. International investing involves special risks,

including currency fluctuations, differing financial accounting standards, and possible political and economic volatility. Investing in small-cap stocks generally involves greater risks,

and therefore, may not be appropriate for every investor. The prices of small company stocks may be subject to more volatility than those of large company stocks.

CHARITABLY-MINDED
INVESTORS CAN SATISFY

RMDs wita QCDs

ESTATE & GIVING

Qualified charitable distributions allow your required
IRA distributions to benefit a worthy cause - while you
benefit from a reduced tax liability.

Helping others when you’re gone is a noble and
rewarding aspiration. But think how much more
rewarding it could be, both personally and charitably, to
help others while you're still here.

Giving during your lifetime can take many forms, one of
which is using qualified charitable distributions (QCDs).
It's an option that can also reduce your tax liability, as
it involves donating pre-tax dollars before they become
taxable income as a required minimum distribution
(RMD).

Transform RMDs into QCDs

Philanthropy is often reward enough, but charity and
tax deductions seemingly go hand in hand. As the
standard deduction has risen to $15,000 for individuals
in 2025 (double for married filing jointly), you may want
to consider giving strategies that don’t require
itemizing on your tax return. A QCD is a great way to
carry out your charitable intent that doesn’t require
itemizing and also reduces your taxable income.

The required start age to begin taking distributions
from your IRA has increased over the past few years
from 70 1/2 to 73. However, the age that you can begin
QCDs is still 70 1/2. These RMDs are generally treated as
taxable income. Thankfully, the Protecting American
from Tax Hikes (PATH) Act of 2015 permanently allowed
an IRA owner to make qualified charitable distributions
directly from their IRA to a charity without getting
taxed on the distribution.

Basically, you can satisfy your RMD amount without
reporting additional income. There is, however, another
important benefit. When a QCD is used to satisfy an
RMD, that amount is also excluded from tax formulas
that could impact multiple categories such as Social
Security taxation, Medicare Part B and D premiums, and
the Medicare tax on investment income.

RULES TO FOLLOW

You must be eligible. You must be age 70 1/2 or older at
the time of the QCD (but remember, RMDs now begin at
age 73). QCDs from Ongoing SEPs and SIMPLE IRAs are
not permitted.

There is an annual limit. Your QCD cannot exceed
$108,000 per tax year, even if your RMD is greater than
$108,000. New legislation, the SECURE 2.0 Act, will
index this $108,000 limit for inflation starting in 2025.

Only qualified organizations count. The IRA trustee or
custodian must make the distribution directly to a
qualifying charity (private foundations and donor
advised funds are not eligible). For instance, you cannot
take the distribution yourself then write a check to the

harity.
ki RMDS: A REAL-TIME LEGACY

By donating the RMD to a qualified charity, you can
enjoy the satisfaction of knowing you are helping a
worthy cause while simultaneously reducing your
taxable income. This strategy also helps you live out
your values in real time, effectively living your legacy in
the here and now.

To learn more, please call our office and your tax
advisors. We are a good source of information when it
comes to living and giving generously.

Raymond James does not provide tax or legal services. Please
discuss these matters with the appropriate professional.
RMD's are generally subject to federal income tax and may be
subject to state taxes. Prior to making an investment decision,
please consult with your financial advisor about your
individual situation. Account types mentioned may not be
suitable for all investors.
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CONGRATULATIONS RANDY HALFPOP

Please join us in congratulating Randy Halfpop on an incredible achievement—being ranked #1 on the
Barron’s list for the state of Wyoming as well as #25 in Colorado by Forbes “Best-In-State”.

This recognition reflects not only his dedication to his clients but also his consistent excellence in the
financial services industry. Randy’s hard work, leadership, and commitment to integrity have made a
lasting impact on those he serves.

Randy, thank you for all that you do—not just for your clients, but for setting a standard of excellence
that inspires those around you. Your leadership, generosity, and commitment to always doing what’s
right do not go unnoticed. Congratulations again on this well-deserved honor!

Barron's is a registered trademark of Dow Jones & Company, L.P. All rights reserved. The rankings are based on data provided by 7,669 individual advisors and
their firms and include qualitative and quantitative criteria, and 1,200 won. Time period upon which the rating is based is from 09/30/2023 to 09/30/2024 and
was released on 03/10/2025. Factors included in the rankings: assets under management, revenue produced for the firm, regulatory record, quality of practice
and philanthropic work. Investment performance is not an explicit component because not all advisors have audited results and because performance figures
often are influenced more by clients' risk tolerance than by an advisor's investment picking abilities. The ranking may not be representative of any one client's
experience, is not an endorsement, and is not indicative of advisor's future performance. Neither Raymond James nor any of its Financial Advisors pay a fee in
exchange for this award/rating. Compensation provided for using the rating. Barron's is not affiliated with Raymond James.

The Forbes Best-in-State Wealth Advisors 2025 ranking, developed by SHOOK Research, is based on an algorithm of qualitative criteria, mostly gained through
telephone and in-person due diligence interviews, and quantitative data. This ranking is based upon the period from 6/30/2023 to 6/30/2024 and was released on
4/8/2025. Those advisors that are considered have a minimum of seven years of experience, and the algorithm weighs factors like revenue trends, assets under
management, compliance records, industry experience and those that encompass best practices in their practices and approach to working with clients. Portfolio
performance is not a criteria due to varying client objectives and lack of audited data. Out of approximately 48,944 nominations, roughly 9,722 advisors received
the award. This ranking is not indicative of an advisor's future performance, is not an endorsement, and may not be representative of individual clients’
experience. Neither Raymond James nor any of its Financial Advisors or RIA firms pay a fee in exchange for this award/rating. Compensation provided for using
the rating. Raymond James is not affiliated with Forbes or Shook Research, LLC. Please visit https://[www.forbes.com/best-in-state-wealth-advisors/ for more info.
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FIND US ON SOCIAL MEDIA KNOW SOMEONE WHO WOULD
BENEFIT?

If you want to stay up to date on what's happening
with The Compass Wealth Group, as well as gain
access to interesting articles and the latest
financial news, follow us on Facebook and LinkedIn. KNOW SOMEONE WHO MIGHT BENEFIT
We post 2- 3 relevant articles per week in order to EREOMEOURISERVECES;SEEEASEREE IS

give you our insights on interesting news and kNOW. HERE IS A LIST OF SERVICES THAT
current financial trends. WE OFFER:

WE GLADLY ACCEPT REFERRALS. IF YOU

Find Brian, Randy, and Jess on LinkedIn for

NP
their posts and insights Fivanciar Pranving

$ RETIREMENT PLANNING

SECURITIES OFFERED THROUGH RAYMOND JAMES FINANCIAL SERVICES, INC., MEMBER FINRA/SIPC, AN CO LLEGE PLANNING

INDEPENDENT BROKER/ DEALER, AND ARE NOT INSURED BY FDIC, NCUA OR ANY OTHER GOVERNMENT
AGENCY, ARE NOT DEPOSITS OR OBLIGATIONS OF THE FINANCIAL INSTITUTION, ARE NOT GUARANTEED L PorTFOLIO MANAGEMENT
BY THE FINANCIAL INSTITUTION, AND ARE SUBJECT TO RISKS, INCLUDING THE POSSIBLE LOSS OF 3 CuariTARLE GIFT PLANNING

PRINCIPAL. INVESTMENT ADVISORY SERVICES OFFERED THROUGH RAYMOND JAMES FINANCIAL

SERVICES ADVISORS, INC. THE COMPASSWEALTH GROUP IS NOT A REGISTERED BROKER/ DEALER AND IS

INDEPENDENT OF RAYMOND JAMES FINANCIAL SERVICES. CERTIFIED FINANCIAL PLANNER BOARD OF d Business PLaNNING

STANDARDS INC. OWNS THE CERTIFICATION MARKSCFP® , CERTIFIED FINANCIAL PLANNER? , CFP® T T C D

(WITH PLAQUE DESIGN) AND CFP® (WITH FLAME DESIGN) IN THE U.S., WHICH IT AWARDS TO LONG - 1 ERM ARE, LIFE & ISABILITY

INDIVIDUALS WHO SUCCESSFULLY
complete CFP Board's initial and ongoing certification requirements.
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RANDY HALFPOP, CFP®, M.S. BRIAN EILERS, CFP® JESS RYAN, CFP®, AIF®

OWNER - FINANCIAL ADVISOR OWNER - BRANCH MANAGER FINANCIAL ADVISOR
RANDY.HALFPOP@RAYMONDJAMES.COM BRIAN.EILERS@RAYMONDJAMES.COM JESS.RYAN@RAYMONDJAMES.COM

F

CHERIE PRZYMUS, FPQP™ STEPHANIE SCHMITT TROY KIMBALL, CFP® AUSTIN KELLY DRAKE GUERRA

FINANCIAL ADVISOR CLIENT SERVICE ASSISTANT FINANCIAL ADVISOR FINANCIAL ADVISOR FINANCIAL ADVISOR
CLIENT SERVICE MANAGER STEPHANIE.SCHMITT@RAYMONDJAMES.COM TROY.KIMBALL@RAYMONDJAMES.COM AUSTIN.KELLY@RAYMONDJAMES.COM DRAKE.GUERRA@RAYMONDJAMES.COM

CHERIE.PRZYMUS @ RAYMONDJAMES.COM

T: (307) 635- 6644 F: (307) 635- 0695

SECURITIES OFFERED THROUGH RAYMOND JAMES FINANCIAL SERVICES, INC. MEMBER
FINRA/SPIC
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