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A Life Well Planned
The right advice starts with a trusted relationship.

We believe financial advice is about more than just having a plan. It's about having the right plan for you. And that only
happens with a true understanding of your whole life, beyond just your finances. Because as your needs become more
complex, sophisticated advice and a relationship built for the long term become even more important.

Baby Boomers Buying More Online

The coronavirus pandemic has forced consumers to change many habits, including how they shop. This is
particularly true for baby boomers (ages 56 to 74). Nearly half (45%) said they shop online more, with some
product categories seeing a large shift in online purchases.

Percentage of baby boomers who purchase selected products primarily or entirely online

. How they typically purchase . How they’re purchasing during COVID-19
1% 21% 16% 23% 1% 26% 14% 30% 29% 43%
0 Wl le LT
Personal care Clothing or clothing Toys Pet supplies Books, music, movies,
and beauty accessories or accessories and video games

Source: National Retail Federation, 2020
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Year-End 2020 Tax Tips

Here are some things to consider as you weigh
potential tax moves before the end of the year.

Defer income to next year

Consider opportunities to defer income to 2021,
particularly if you think you may be in a lower tax
bracket then. For example, you may be able to defer a
year-end bonus or delay the collection of business
debts, rents, and payments for services in order to
postpone payment of tax on the income until next year.

Accelerate deductions

Look for opportunities to accelerate deductions into the
current tax year. If you itemize deductions, making
payments for deductible expenses such as medical
expenses, qualifying interest, and state taxes before
the end of the year (instead of paying them in early
2021) could make a difference on your 2020 return.

Make deductible charitable contributions

If you itemize deductions on your federal income tax
return, you can generally deduct charitable
contributions, but the deduction is limited to 60%, 30%,
or 20% of your adjusted gross income (AGI),
depending on the type of property that you give and
the type of organization to which you contribute.
(Excess amounts can be carried over for up to five
years.) For 2020 charitable gifts, the normal rules have
been enhanced: The limit is increased to 100% of AGI
for direct cash gifts to public charities. And even if you
don't itemize deductions, you can receive a $300
charitable deduction for direct cash gifts to public
charities (in addition to the standard deduction).

Bump up withholding

If it looks as though you're going to owe federal
income tax for the year, consider increasing your
withholding on Form W-4 for the remainder of the year
to cover the shortfall. The biggest advantage in doing
so is that withholding is considered as having been
paid evenly throughout the year instead of when the
dollars are actually taken from your paycheck.

Maximize retirement savings

Deductible contributions to a traditional IRA and
pre-tax contributions to an employer-sponsored
retirement plan such as a 401(k) can reduce your 2020
taxable income. If you haven't already contributed up
to the maximum amount allowed, consider doing so.
For 2020, you can contribute up to $19,500 to a 401(k)
plan ($26,000 if you're age 50 or older) and up to
$6,000 to traditional and Roth* IRAs combined ($7,000
if you're age 50 or older). The window to make 2020
contributions to an employer plan generally closes at
the end of the year, while you have until April 15,
2021, to make 2020 IRA contributions. (*Roth
contributions are not deductible, but Roth qualified
distributions are not taxable.)

Avoid RMDs in 2020

Normally, once you reach age 70Y2 (age 72 if you
reach age 70Y; after 2019), you generally must start
taking required minimum distributions (RMDs) from
traditional IRAs and employer-sponsored retirement
plans. Distributions are also generally required to
beneficiaries after the death of the IRA owner or plan
participant. However, recent legislation has waived
RMDs from IRAs and most employer retirement plans
for 2020 and you don't have to take such distributions.
If you have already taken a distribution for 2020 that is
not required, you may be able to roll it over to an
eligible retirement plan.

Weigh year-end investment moves

Though you shouldn't let tax considerations drive your
investment decisions, it's worth considering the tax
implications of any year-end investment moves. For
example, if you have realized net capital gains from
selling securities at a profit, you might avoid being
taxed on some or all of those gains by selling losing
positions. Any losses above the amount of your gains
can be used to offset up to $3,000 of ordinary income
($1,500 if your filing status is married filing separately)
or carried forward to reduce your taxes in future years.

More to Consider

Here are some other things you may want to consider as part of your year-end tax review.

Consider postponing income and/or
accelerating deductions if

% £
v —_— -ew
= —
You want to delay

Your itemized
deductions are greater | payment of tax
than the standard

deduction this year

You expectto beina
lower tax bracket next
year (perhaps you'll
retire next year)

Consider accelerating income and/or

postponing deductions if

wka £

v = -
O= W=

The standard You're subject to
deduction is greater alternative minimum
than your itemized tax this year and
deductions this year certain deductions
are disallowed

%

You expect to be in
a higher tax bracket
next year (perhaps
you have reduced
income this year)

Page 2 of 4, see disclaimer on final page



Is Now a Good Time to Consider a Roth Conversion?

This year has been challenging on many fronts, but
one financial opportunity may have emerged from the
economic turbulence. If you've been thinking about
converting your traditional IRA to a Roth, now might be
an appropriate time to do so.

Conversion Basics

Roth IRAs offer tax-free income in retirement.
Contributions to a Roth IRA are not tax-deductible, but
qualified withdrawals, including any earnings, are free
of federal income tax. Such withdrawals may also be
free of any state income tax that would apply to
retirement plan distributions.

Generally, a Roth distribution is considered "qualified"
if it meets a five-year holding requirement and you are
age 59vz or older, become permanently disabled, or
die (other exceptions may apply).

Regardless of your filing status or how much you earn,
you can convert assets in a traditional IRA to a Roth
IRA. Though annual IRA contribution limits are
relatively low ($6,000 to all IRAs combined in 2020, or
$7,000 if you are age 50 or older), there is no limit to
the amount you can convert or the number of
conversions you can make during a calendar year. An
inherited traditional IRA cannot be converted to a
Roth, but a spouse beneficiary who treats an inherited
IRA as his or her own can convert the assets.

Converted assets are subject to federal income tax in
the year of conversion and may also be subject to
state taxes. This could result in a substantial tax bill,
depending on the value of your account, and could
move you into a higher tax bracket. However, if all
conditions are met, the Roth account will incur no
further income tax liability and you won't be subject to
required minimum distributions. (Designated
beneficiaries are required to take withdrawals based
on certain rules and time frames, depending on their
age and relationship to the original account holder, but
such withdrawals would be free of federal tax.)

Why Now?

Comparatively low income tax rates combined with the
impact of the economic downturn might make this an
appropriate time to consider a Roth conversion.

The lower income tax rates passed in 2017 are
scheduled to expire at year-end 2025; however, some
industry observers have noted that taxes may rise
even sooner due to rising deficits exacerbated by the
pandemic relief measures.

Moreover, if the value of your IRA remains below its
pre-pandemic value, the tax obligation on your
conversion will be lower than if you had converted
prior to the downturn. If your income is lower in 2020
due to the economic challenges, your tax rate could be
lower as well.

Any or all of these factors may make it worth
considering a Roth conversion, provided you have the
funds available to cover the tax obligation.

As long as your traditional and Roth IRAs are with the
same provider, you can typically transfer shares from
one account to the other. When share prices are
lower, as they may be in the current market
environment, you could theoretically convert more
shares for each dollar and would have more shares in
your Roth account to pursue tax-free growth. Of
course, there is also a risk that the converted assets
will go down in value.

Using Conversions to Make "Annual
Contributions”

Finally, if you are not eligible to contribute to a Roth
IRA because your modified adjusted gross income
(MAGI) is too high (see table), a Roth conversion may
offer a workaround. You can make nondeductible
contributions to a traditional IRA and then convert
traditional IRA assets to a Roth. This is often called a
"back-door" Roth IRA.

As this history-making year approaches its end, this is
a good time to think about last-minute moves that
might benefit your financial and tax situation. A Roth
conversion could be an appropriate strategy.

All investing involves risk, including the possible loss
of principal, and there is no guarantee that any
investment strategy will be successful.

If your federal tax filing status is:

if your MAGI is:

Your 2020 Roth contribution is reduced

You can’t contribute to a Roth
IRA for 2020 if your MAGI is:

Single or head of household

More than $124,000 but less than $139,000

$139,000 or more

Married filing jointly or qualifying widow(er)

More than $196,000 but less than $206,000

$206,000 or more

Married filing separately

More than $0 but less than $10,000

$10,000 or more

Note that your contributions generally cannot exceed earned income for the year. (Speciol rules apply to spousal IRAs.)

Page 3 of 4, see disclaimer on final page



Going Mobile

After a slow start, mobile payment usage is growing in
the United States. In 2019, an estimated 64 million
Americans (about 29% of smartphone users) made a
point-of-sale proximity payment with their mobile
phones at least once in the previous six months.
Mobile peer-to-peer applications, which allow
transactions between individuals, have been even
more widely adopted, with 69.2 million users in 2019.1

Younger people have been the fastest to adopt these
new technologies, but mobile payment apps offer
features that could be helpful for consumers of any
age.

Proximity Payments

A proximity payment involves using your mobile phone
to pay at a point-of-sale terminal, typically by scanning
a barcode generated on your phone or tapping the
phone on the terminal (or holding it close) using
near-field communication technology. This allows you
to use a mobile phone instead of a credit card or debit
card. The mobile payment application is connected to
your bank account, a credit card, or a balance within
the app.

Proximity payments were originally dominated by
proprietary applications controlled by mobile phone
manufacturers, but apps offered by specific merchants
are now competing with the more general apps. Banks
and credit-card companies are also entering the sector
as they face competition from new technologies.

Peer-to-Peer Payments

Whereas proximity payments perform a similar
function to a credit card or debit card, peer-to-peer
payments can replace cash or a personal check.

For example, one member of a group might pay the bill
at a restaurant or one roommate might pay the rent,
and others can transfer their shares of the payment to
the payer through a peer-to-peer application. Such
applications are also useful for transferring funds to
college students. The payment app is typically
connected to the bank accounts of both parties.

Security Concerns

More than half of consumers across all age groups
express concerns about the security of personal
information when using mobile payment technology.2
With proper precautions, however, paying with your
phone could be more secure than paying with plastic.

Most mobile payment apps generate random numbers
or tokens, so the merchant does not receive your
underlying financial information. (Linking to a credit
card offers greater protection from fraud than a debit
card or bank account.) Strong passwords and
fingerprint access or facial recognition on mobile
phones add another layer of protection. However, it's
important to be vigilant against phishing or malware
attacks, just as you would with your computer.

1-2) eMarketer, 2019

This information, developed by an independent third party, has been obtained from sources considered to be reliable, but Raymond

James Financial Services, Inc. does not guarantee that the foregoing material is accurate or complete. This information is not a complete
summary or statement of all available data necessary for making an investment decision and does not constitute a recommendation. The
information contained in this report does not purport to be a complete description of the securities, markets, or developments referred to in
this material. This information is not intended as a solicitation or an offer to buy or sell any security referred to herein. Investments
mentioned may not be suitable for all investors. The material is general in nature. Past performance may not be indicative of future results.
Raymond James Financial Services, Inc. does not provide advice on tax, legal or mortgage issues. These matters should be discussed
with the appropriate professional.

The Davis Group is not a registered broker/dealer and is independent of Raymond James Financial Services, Inc., member FINRA / SIPC.

Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC, an independent broker/dealer, and are not
insured by FDIC, NCUA or any other government agency, are not deposits or obligations of the financial institution, are not guaranteed by
the financial institution, and are subject to risks, including the possible loss of principal.
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