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Investment Strategy 

At Columbus Capital, we strive to achieve 
returns greater than inflation while being 
risk-aware.  This requires constant 
evaluation of appropriate risk levels for 
each client in light of changing client 
needs and market conditions. 

We make tactical adjustments to 
investments as needed based on both 
current and projected outlooks for value 

vs. growth, capitalization levels, sector rotation, quality vs. 
credit, and economic and corporate fundamentals. 

Investment Management Team 

We have five members on our team, owner and manager Jim Atkinson 
CFP®AIF®MPAS™, financial advisor Matthew O’Hara, AAMS® and 
administrative associates Laurie Baer, Kelly Montgomery and 
Angela Kauffman.  Jim has been a registered financial advisor since 
1996 and with Raymond James since 2011.  Matthew joined 
Columbus Capital in 2020 after three years with Raymond James. 
Laurie and Kelly both joined the practice in 2018 after careers in 
other fields.  Angela joined us in the Fall of 2020. 

Investment Process 

During client onboarding we utilize an investment policy 
questionnaire.  Based upon discussions during onboarding, we 
create an investment policy statement and a custom portfolio for 
each client.  These consider the clients’ needs, time horizon, risk 
tolerance, and tax sensitivity as well as overall market conditions. 
We will evaluate and update these factors at least annually 
through client review conversations.  

We provide goal planning and monitoring to clients with assets 
over $100,000 and find that life events (i.e., approaching 
retirement, marriage or divorce, birth of a child, death of a spouse, 
inheritance) often trigger the need for a comprehensive financial 
plan.  We update our plans biennially or more frequently as needed. 

We strongly believe in active management and utilize mutual funds 
and separately managed accounts (SMA) available through the 
Raymond James Consulting Services Platform (RJCS).  We do not 
recommend passive strategies to our clients.  Our experience leads 
us to believe that the returns of passive strategies fall short 
during almost all time periods when compared to mutual funds and 
actively managed accounts, particularly during periods of 
volatility.   

Ideal Client 

We work with a variety 
of clients -   business 
owners, retirees and 
young professionals. 
we seek clients whose 
understanding of the 
work we do fits with 
our own.  We do not day 
trade or make short 
term trading calls and 
believe in active 
management. 

Most of our clients have 
neither the knowledge 
nor the time to manage 
their financial futures 
alone, yet each requires 
an individual financial 
plan.   Accordingly, we 
coordinate our 
professional 
recommendations with 
other professionals 
including attorneys, 
estate planners, 
accountants, insurance 
brokers and healthcare 
consultants to insure we 
meet the needs of each 
client. 
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SMAs offered through the RJCS program have passed Raymond 
James’ rigorous initial and ongoing due diligence process, giving us 
added confidence in them.  They can be less expensive than mutual 
funds and offer tax efficiency for non-qualified accounts. 
Finally, we leverage Raymond James’ collective asset power to 
have access to SMA strategies not often available to retail 
clients or to those clients at other firms. 

We review and evaluate a short list of recommended mutual funds 
based on several criteria, including: 
 Morningstar ratings 
 Statistical analysis 
 Consistency in historic performance 
 Performance during specific market periods 
 Sector allocation 
 Strategy 

In many cases, Jim Atkinson has a relationship with fund family 
representatives who provide ongoing commentary and insight.  We 
discuss fund and SMA performance and outlook with our product 
partners and Raymond James’ Asset Management Services 
department as well.  Funds and fund families are evaluated 
continually and when market conditions, fund performance, 
strategies, and/or fund management change, we adjust our 
recommendations accordingly. 

Clients with assets over $10,000 are eligible for Ambassador 
accounts which can allow for flexible holding periods, wide 
mutual fund selection, the elimination of some annual fees, and the 
elimination of per-transaction administrative costs.  Clients have 
confidence in knowing that we base our recommendations on the 
best interest of the client, not our financial compensation.   

Client Review 

We offer both fee based and commission accounts, working with 
individual clients to determine which relationship works best for 
them.  We reevaluate the fee relationship during each portfolio 
review.  In some cases, a client portfolio may include both fee- and 
commission-based accounts. 

In general, we meet with commission-based clients twice a year and 
conduct ongoing monitoring with fee-based clients, meeting with 
them more frequently.  Our reviews include an assessment of the 
clients’ asset allocation, current financial needs, changes to the 
market environment, and economic projections as well as any life 
changes or follow up items from previous review calls.  

Current conditions require virtual meetings but we expect to 
return to face-to-face meetings as soon as possible.  In addition to 
regularly scheduled conferences, we mail updates throughout 
the year. 

Fee-based 
Vs. 
Commissioned 
accounts 

We offer a variety of 
fee-based and 
commissioned 
accounts, each 
selected based on the 
needs of our clients.  
Factors influencing 
the decisions 
regarding the type of 
account we 
recommend include, 
but are not limited to: 

Purpose of the 
account 
Holdings 
Investment 
horizon 

We may use 
Ambassador accounts, 
Freedom Accounts, 
and SMAs when 
appropriate.   

We revisit the fee 
structure during each 
client review and make 
changes as indicated 
by circumstances. 



WHAT TO EXPECT WHEN WORKING WITH OUR FINANCIAL TEAM 

Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC © 2020 Investment advisory services are offered through
Raymond James Financial Services Advisors, Inc.

Disclosures:

Freedom Accounts, SMAs, and other strategies selected may contain Exchange Traded Funds (ETF) and/or mutual funds. Investors
should carefully consider the ETF and mutual fund investment objectives, risks, charges, and expenses before investing. The
prospectus contains this and other information and can be obtained from the ETF or mutual fund sponsor as well as from your
financial advisor. The prospectus should be read carefully before investing.

Separately Managed Accounts (SMAs) may not be appropriate for all investors. SMA minimums are typically $100,000 $250,000,
may be style specific, and may be more appropriate for affluent investors who can diversify their investment portfolio.

Investing involves risk and you may incur a profit or a loss. Past performance is no guarantee of future results. There is no
assurance that any investment strategy will be successful. Asset allocation and diversification does not ensure a profit or protect
against a loss. It is important to review investment objectives, risk tolerance, tax objectives, and liquidity needs before choosing an
investment style or manager.

In a fee based account, clients pay a quarterly fee, based on the level of assets in the account, for the services of a financial advisor
as part of an advisory relationship. In deciding to pay a fee rather than commissions, clients should understand that the fee may be
higher than a commission alternative during periods of lower trading. Advisory fees are in addition to the internal expenses charged
by mutual funds and other investment company securities. To the extant that clients intend to hold these securities, the internal
expenses should be included when evaluation the coasts of a fee based account. Clients should periodically re evaluate whether the
use of an asset based fee continues to be appropriate in servicing their needs. A list of additional considerations, as well as the fee
schedule, is available in the firms’ forms ADV Part II as well as the client agreement.


