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Regardless of how you may check 
headlines, the story about inflation 

still dominates the Business News 
section. Talk of inflation seemed to 
start around February due to the 

rapid rise of the U.S. Treasury’s 10-
year note, which is used as an indica-

tor of infla-
tion. 

As we dis-
cussed in 
our last 

JadeSpeak 
article, the 
markets 

would like 
the Federal 

Reserve to 
say it would 
be open to 

raising 
rates since 
our econo-

my is really 
heating up. Following the June Fed-

eral Reserve meeting, Fed Chair Je-
rome Powell said, “You can think of 
this meeting that we had as the 

‘talking about talking about’ meet-
ing, if you’d like.” He was referring 
to when the Federal Reserve will 

begin discussing and implementing a 
plan to end quantitative easing.  

Quantitative easing, by definition, is 
a government policy in which central 

banks buy longer-term securities in 
our open market to increase the 
amount of money in our system and 

economy with newly-created bank 
reserves. 

The June meeting minutes also 

showed the latest projections of at 

least two rate hikes in 2023.The mar-
kets didn’t receive the news too 
well. 

We here at Jade feel 2023 is most 
likely when rates will begin to rise. 

HISTORY TELLS US... 

Not every financial crisis has the 
same severities. Just look back to the 

recession of 2008 and how events 
played out. 

The Federal Reserve chairman then 
was Ben Bernanke. Rates hit a range 
of 0 to 0.25 percent on Dec. 16, 

2008. The markets bottomed in 

March of 2009. It was July of 2013 
when Bernanke announced that, de-

pending on new data, the Federal 
Reserve would begin tapering. 

They did begin tapering in December 
of 2013 and it lasted through October 

2014. This is when 
the Fed ceased 
quantitative eas-

ing. After that, 14 
months lapsed 
until they made 

their first rate 
hike off of 0 per-
cent on December 

16, 2015… exactly 
7 years after rates 

went to zero. 

Hypothetically 

speaking, let’s 
entertain the 
same timelines 

surrounding the 
Fed’s actions from the previous 
event. The next big meeting for the 

Fed is in September 2021 in Jackson 
Hole, Wyoming. If the Fed announced 

at that meeting “dependent on for-
ward data we will begin tapering,” 
the timeline would be as follows: 

Tapering would start in February of 
2022 and run through December 
2022. Add a 14-month lapse for the 

economy to find its own footing, and 
the first rate hike would be in Febru-

ary 2023. 

Of course, no one knows exactly how 
it will play out. But if we go by the 
Federal Reserve’s past actions, year 
2023 may very well be when they 
begin to raise rates and not sooner.  
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Bob James, the founder of Raymond James, 

believed that financial planning is about 
much more than investing in stocks and 
bonds. It’s about investing in the future – 

and in yourself and your family. 

We at Jade Investments & Retirement Solu-

tions share in that belief. That is why we, 
with support from Raymond James Insur-

ance Group, provide substantive annuity 
and insurance solutions to help meet our 
clients’ unique needs. We have access to a 

wide array of investment solutions that can 
offer an important layer of security for you 
and your family. 

Annuities: Whether you’re facing retire-
ment in a few years or are already there, 

selecting an appropriate annuity can help 
provide you with tax-deferred growth1 as 
you save and plan for regular income once 

you’ve reached retirement. We offer sever-
al types of annuities, including but not lim-
ited to fixed and fixed index annuities that 

provide principal protection2, as well as 
variable annuities and structured annuities, 
which can be used as investment vehicles. 

Life Insurance: Life insurance payments 
can help you transfer wealth to beneficiar-

ies on a tax-efficient basis. But did you 
know they also can be used to find business 
succession plans, provide individual supple-

mental retirement income and offer a tax-
free source of income upon the passing of 

the insured? Among our offerings are term 
life, universal life, variable universal life, 
whole life insurance and indexed universal 

life insurance. 

Long-Term Care Insurance: Speak with us 

about creating a specific funding plan to 
prepare for the potential of you and/or 
your spouse experiencing a long-term care 

event. We offer LTC insurance solutions for 
home care and facility care alike, as well as 

asset-based long-term care solutions and 
life insurance with long-term care payout 
riders. The latter two options give you the 

flexibility to leave money to heirs and use 
the insurance death benefit to pay for long-
term care assistance on an income tax-free 

basis. 

Disability Insurance: One of the most valu-

able assets you may wish to protect is your 
income. If you are unable to work due to 

illness or injury, disability insurance can 
provide income tax-free cash flow to help 
you pay your bills. Disability insurance al-

lows you to replace a portion of your in-
come to help provide financial security 
until you are healthy enough to return to 

work. We also offer disability insurance for 
business owners whose needs may include 
covering overhead costs, selling their busi-

ness or replacing a key employee in the 
event the business owner or key employee 
is no longer able to work. 

1Deferred annuities are long-term investment 
alternatives designed for retirement purposes. 
Surrender charges may apply for early withdraw-
als. Withdrawals of taxable amounts are subject to 
income tax, and if taken prior to age 59 ½, a 10% 
federal tax penalty may apply.  2Guarantees are 
based on the claims-paying ability of the issuing 
company. 

An investment in variable annuities and variable 
life insurance involves investment risk, including 
possible loss of principal. The contracts, when 
redeemed, may be worth more or less than the 
total amount invested. Past performance is no 
guarantee of future results. 

Investors should consider the investment ob-
jectives, risks, and charges and expenses of 
variable annuities and variable life insurance 
carefully before investing. The prospectus con-
tains this and other important information. Pro-
spectuses for variable annuities and variable 
life insurance and their underlying funds are 
available from your financial advisor and 
should be read carefully before investing. 
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Ready For Back 

To School? 

Some fun facts about the 
craziness that is Back to 
School: 
 
Including college stu-
dents, about 78 million 
kids head back to school 
every fall. That’s 25% of 
the entire U.S. population 
over the age of 3. 
 
Surveys indicate the five 
worst expectations for 
elementary school kids 
include homework, 
switching schools, getting 
up early, tests, and Math. 
 
School buses have been 
around since 1915 (as 
long as the automobile), 
but bright yellow wasn’t 
adopted as the official 
color until 1939. 
 
Source: bluewatercredit.com 

 

We can support all of your 

annuity and insurance needs 


