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When the unexpected hits, liquidity matters 
How securities based lending can help you in the face of disaster

While operational and technical continuity 
often take priority in disaster recovery 
planning, financial resilience is equally 
important. Too often, organizations 
overlook how financial stability will 
support their ability to recover and sustain 
operations during a crisis. There is a need 
for business owners to take a more holistic 
approach to disaster recovery planning; 
one that integrates financial preparedness.

Incorporating a Securities Based Line 
of Credit (SBL) into your emergency 

preparedness plan can help you gain 
quick access to funds during a crisis, 
easing stress and aiding in rebuilding. 
Securities based lending allows investors 
to use their portfolio as collateral to 
secure a loan. For business owners, this 
offers access to liquidity without having 
to sell investments, which is particularly 
advantageous in avoiding disruption to 
your long-term investment strategy. 

Here’s what to consider when adding an SBL 
to your emergency preparedness strategy. 

UNDERSTAND THE BENEFITS
An SBL is flexible enough to help meet 
almost any business financing need. If 
your business is dealing with unexpected 
damage or cleanup, an SBL can provide 
quick access to funds, especially while you 
wait for your insurance claims to settle. In 
the case of an earthquake, for example, 
some recovery expenses may extend 
beyond regular insurance coverage. That’s 
where an SBL can step in. It can offer:

• 	�Fast, convenient access to funds:
An SBL typically requires less
documentation and has a faster
underwriting and application process
than traditional loans. Depending on
your situation and lender, approval can
take just a few days. Additionally, funds
are accessible through wire transfer,
ACH or checks.

• 	�Flexible borrowing structures and
repayment options: Loan amounts are
based on the value of the collateralized
securities. Because the loan is backed by
collateral, the lender takes on less risk
and offers more flexible terms. These
may include interest-only payments for
a certain period.

• 	�Variety of uses: An SBL can be used
for most legal purposes, except for the
purchase of securities. You can use
these funds for repairs as you wait for an
insurance settlement, to pay employees’

IN THIS ISSUE When the unexpected 
hits, liquidity matters

Social media tips to 
boost your brand

Strategic giving

BUSINESSDIMENSIONS



BUSINESS DIMENSIONS  F I N A N C I A L  S T R AT E G I E S  F O R  T H E  E N T R E P R E N E U R

salaries as you get the business operational again or to quickly 
replace inventory and equipment that was not completely 
covered by insurance.

•	� Cost-effectiveness: An SBL typically has no upfront, 
maintenance or closing costs, making it a cost-effective way 
to borrow. Additionally, the borrower can pledge multiple 
accounts to increase the credit line without additional 
financing costs.

MIND THE POTENTIAL RISKS
Like with any financial instrument, you should weigh all the 
factors before you commit. An SBL may not be the best option for 
every business owner. Before you decide that it should be part of 
your emergency preparedness plan, consider these aspects:

•	� Limited liquidity: Securities used as collateral can be sold in 
the open market, but the cash will be pledged to the loan. This 
limits borrowers in their ability to leverage the money swiftly. 

•	� High concentration: If diversification isn’t carefully considered 
and the collateral is concentrated in a small selection 
of securities, the borrower faces greater risk tied to the 
performance of those assets.

•	� Market volatility: The value of securities used as collateral 
can fluctuate with market conditions. If it drops significantly 
(for example, below 50% of the closing day loan value), this 
may trigger a collateral call and force the borrower to provide 
additional collateral to avoid securities being sold to cover 
the loan. 

Including an SBL in your emergency preparedness plan may give 
confidence that your business will continue operating during 
a disaster. Carefully consider the benefits and risks with your 
financial situation to determine if it’s the right fit for you and 
your business. 

When the unexpected hits, liquidity matters (cont.)

Social media tips to boost your brand
Proven ways to make your business stand out online

Social media fuels brand awareness. It helps you reach new audiences and keeps you in current customers’ minds. 
These best practices will boost your brand on social:

POST CONSISTENTLY.

If you want to gain a meaningful following, share 
high-quality content regularly. If you’re not in your 
audience’s feed frequently, you’ll quickly lose 
significance. 

KEEP IT CONCISE. 

Your audience has a short attention span, so keep 
your content as succinct and visual as possible. It 
will be more memorable. 

ENGAGE WITH OTHERS.

Write posts that encourage interaction and 
address any comments. Try commenting on other 
profiles’ relevant posts too.

USE RELEVANT HASHTAGS. 

Sharing information with your audience keeps them 
interested in your brand, but adding hashtags to your 
post will help you gain new followers. Pro tip: Try a free 
hashtag generator on online platforms for ideas. 

1  

4  

3  

2

A Securities-Based Line of Credit (SBLC) may not be suitable for all clients. The proceeds from an SBLC cannot be (a) used to purchase or carry securities; (b) deposited into a Raymond James 
investment or trust account; (c) used to purchase any product issued or brokered through an affiliate of Raymond James, including insurance; or (d) otherwise used for the benefit of, or 
transferred to, an affiliate of Raymond James. Raymond James Bank does not accept RJF stock or any securities issued by affiliates of Raymond James Financial as pledged securities towards 
an SBLC. Borrowing on securities based lending products and using securities as collateral may involve a high degree of risk including unintended tax consequences and the possible need to 
sell your holdings, which may lead to a significant impact on long-term investment goals. Market conditions can magnify any potential for loss. If the market turns against the client, he or she 
may be required to quickly deposit additional securities and/or cash in the account(s) or pay down the loan to avoid liquidation. The securities in the Pledged Account(s) may be sold to meet the 
Collateral Call, and the firm can sell the client’s securities without contacting them. A client is not entitled to choose which securities or other assets in his or her account are liquidated or sold 
to meet a Collateral Call. The firm can increase its maintenance requirements at any time and is not required to provide a client advance written notice. A client is not entitled to an extension of 
time on a Collateral Call. Increased interest rates could also affect SOFR rates (or any successor rate thereto) that apply to your SBLC causing the cost of the credit line to increase significantly. 
The interest rates charged are determined by the market value of pledged assets and the net value of the client’s non-pledged Capital Access account. Securities Based Line of Credit provided by 
Raymond James Bank. Raymond James & Associates, Inc. and Raymond James Financial Services, Inc. are affiliated with Raymond James Bank, member FDIC.
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Choosing the right charitable vehicle for your business.

Corporate giving reached a record high in 2024. According to Giving 
USA’s The Annual Report on Philanthropy, businesses donated 
$44.4 billion – a 9.1% increase from the previous year. As companies 
continue to recognize the value of social responsibility, their giving 
strategies have become more intentional.

If giving is part of your business plan, there are several ways 
to donate to charities that align with your corporate values. In 
addition to making an impact to causes your care about, qualifying 
donations can reduce your tax liability. Here are some ways you can 
make a difference – for your favorite mission and your bottom line. 

MAKE DIRECT CHARITABLE CONTRIBUTIONS

You may want to donate cash or other assets such as appreciated 
securities, real estate or goods and services directly. These gifts are 
typically tax deductible to IRS-approved 501(c)(3) organizations. 

Your deduction will vary depending on your business structure and 
the asset you give. For C corporations, charitable contributions 
reduce taxable income and are generally limited to 10% of taxable 
income. For S corporations, partnerships, LLCs and sole proprietors, 
the deduction is applied to shareholders, partners, members and 
individuals, respectively. The limit for these structures range from 
20% to 60% of adjusted gross income (AGI) depending on the type of 
gift and charitable vehicle.  

ESTABLISH A CORPORATE FOUNDATION

A corporate foundation is a separate, nonprofit entity funded by the 
company to manage ongoing charitable giving. Contributions to the 
foundation are deductible and can be funded with assets like cash, 
private equity, and publicly traded securities, for example. 

Because there is more administrative oversight required, like annual 
filings and board governance, a corporate foundation may be better 
for a larger company or those committed to leaving a charitable 
legacy. It may be selected because a company wants to carry out a 
long-term philanthropic vision with sustained impact, like its own 
grant initiative or scholarship opportunity. 

With a corporate foundation, you can get board members, 
executives and employees involved in directing donations. All 
foundations are required to distribute at least 5% of their assets to 
charities or qualifying individuals each year. 

Strategic giving

START A DONOR ADVISED FUND

Creating a donor advised fund (DAF) is beneficial for organizations 
that want to have a tax deduction in a high-income year but want 
flexibility to spread out their donations over time. The tax deduction 
for contributing cash can be up to 60% of AGI and 30% for long-term 
appreciated assets. You get to take the deduction in the year you 
make the contribution, but you’re not required to make grants from 
the fund immediately. There are typically no mandatory annual 
distributions, and you can even remain anonymous if you wish. 

DAFs don’t require as much administration as a corporate 
foundation, so it can be more attractive for small- and medium-
sized companies. Just like a foundation, you can involve others 
in directing the donations, but without the formalities of board 
meetings and governance. 

A DAF is also a popular choice because you can easily contribute as 
often as you’d like with cash, securities and other illiquid assets. It’s 
like a designated investment account for charitable giving, however, 
it’s important to note the funds must be donated to 501(c)(3) once 
they’re donated to the fund.

Incorporating philanthropy into your business plan can help you 
make a significant impact on the causes you care about. And 
employees are seeking companies that align to their own values and 
prioritize giving back to their community. As a business owner, you 
have a powerful opportunity to inspire change and leverage your 
company’s success to make a meaningful impact.  

Donors are urged to consult their attorneys, accountants or tax advisors with respect to questions relating to the deductibility of various types of contributions to a donor advised fund for 
federal and state tax purposes. 
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