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cannot invest directly in any index, and index performance does not include transaction costs or other fees, which will effect actual investment 

performance. Individual investor results will vary. Past performance does not guarantee future results. The Dow Jones Industrial Average (DJIA), 

commonly known as “The Dow,” is an index representing the stocks of 30 companies maintained and reviewed by the editors of the Wall Street 

Journal. The S&P 500 is an unmanaged index of 500 widely held stocks that is generally considered representative of the U.S. stock market. The 

Nasdaq composite is an unmanaged index of securities traded on the Nasdaq system. (The Dow Jones Global ex US is a stock market index 

measuring equity securities traded globally in 64 countries, excluding the U.S.). The Bloomberg US Aggregate Bond Index is a benchmark index 

composed of US securities in Treasury, Government-related, Corporate, and Securitized sectors. The Russell 2000 index measures the performance 

of the 2000 smallest companies in the Russell 3000 Index, which represent approximately 8% of the total market capitalization of the Russell 3000 

Index.
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The third quarter of 2022 saw the capital markets continue their march 
downward with both the stock and the bond markets showing weakness.  
During market conditions like these, I am often reminded of a bit of 
wisdom I heard during the 2008 Global Financial Crisis; “There is only 
one end of the world, and this isn’t it.”  Perhaps paradoxically, the more 
prognosticators who predict the complete collapse of the economy and the 
markets, the closer I think we are to turning the corner.  A well-documented 
aspect of humanity is the notion of “recency bias.”  Recency bias happens 
when we give more credence to recent events than we do over historical 
ones. I had a great example of this in the last few days when I saw an article 
loudly stating, “The economy can’t work with 7% mortgage rates!”  When, 
in fact, we saw those same rates in 2001 and we saw rates higher than 18% 
in the 1970s.  Let us look at what is causing the current issues and what the 
possible paths forward are.

As many of you have heard in our recent meetings, the current economic 
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REcEncY BIaS anD FuTuRE ThoughTS

circumstances can almost be entirely linked back to what we did to get 
through COVID.  The United States, as well as almost every other country 
that used similar tactics to fight the economic impact of the pandemic, is 
going through similar straights.  The primary impact of those efforts has 
been inflation, the likes of which we have not seen since the early 1980s. 

The highest compliment we can receive is when you let your families and friends know about us. 
Referrals Welcome!
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To fight inflation, the Federal Reserve is raising interest rates, making 
borrowing more expensive.  This has started to slow the economy, but our 
economy is a vast, complex machine so it takes a period of time for some of 
the effects of the increased interest rates to percolate through the economy. 
We’ve already seen the beginning of a slowdown in the housing market.  
Automobiles are starting to slowly move down in price also.  Companies 
are starting to build inventories, which means they have goods they either 
cannot sell or cannot sell at the price they want to.  The one area of the 
market that is continuing to show resilience is employment, although 
companies are still experiencing problems hiring. The danger with trying 
to slow the economy is things may start to slow gradually, as we are seeing 
now, but then suddenly get much worse.  

Much of the uncertainty around the economy and the rise in interest 
rates may already be reflected in the recent weakness we’ve seen in the 
capital markets (both stocks and bonds).  There is a distinct likelihood of 
continued weakness as the economy not only recovers from the drastic 
measures untaken to get through COVID but also from the realities of our 
ever-changing world.

Speaking of our ever-changing world, our outlook in the United States is 
much stronger than what we are seeing in the rest of the world.  Europe will 
be struggling with energy issues for a few years as they wean themselves off 
Russian natural gas and cope with the other consequences of the Ukraine-
Russia conflict.  China is dealing with several internal issues, especially 



related to its property sector, which is a key part of its economy.  China, 
once the world’s workshop, is being increasingly replaced with other lower-
cost options, including the United States re-onshoring production.  All this 
uncertainty in other parts of the world, along with our higher interest rates, 
has caused the value of the U.S. Dollar to basically skyrocket compared to 
other currencies. This is great if you want to import something or travel 
overseas. However, if you are exporting goods from the U.S., it is almost 
debilitating to your business. 

As we look forward, we do see continued volatility into the fourth quarter 
of 2022. However, there is a distinct possibility of some relief later in the 
quarter.  As we move into 2023, we expect a return of volatility at the 
beginning of the year, but then for the markets to find some footing as we 
move deeper into the year.  For investors, we continue to advise keeping 
the funds you need for the short-term in cash or shorter-term fixed income 
and riding out the volatility with your longer-term investments.   As always, 
if you have questions about your portfolio, please reach out to us. c

Source, Raymond James

DID You Know
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DATES TO REMEMBER
Open enrollment for Medicare Parts C and D begins. Make any 
changes to your coverage by Dec. 7. The final day to file a 2021 
income tax return for those issued an extension.
New Year’s Eve is the year-end charitable gift deadline for check 
and wire transfers. Last day to take 2022 required minimum dis-
tributions for those who turned 72 in or before 2021.

Oct. 15:

Dec. 31:

National Philanthropy Day is Nov. 15. To take the celebration a step fur-
ther than writing a check, consider how you can teach the joy of giving 
to the next generation.

A Legacy of Generosity

Make the Most of Medicare’s Open Enrollment Period
Medicare decisions can be complicated, but with the right tools and infor-
mation they don’t have to be. Raymond James has partnered with Clear-
Match to provide you with personalized service, unbiased advice and ad-
ditional support from a dedicated licensed agent. ClearMatch’s services 
are free and don’t end after enrollment. Your licensed agent will continue 
to provide support for coverage questions, appeals, and plan renewals. To 
learn more about ClearMatch, call the dedicated Raymond James number 
at (844) 269-2646 or please contact our office.



IRA “QUALIFIED CHARITABLE DISTRIBUTION”

HOW IT WORKS

A qualified charitable distribution (QCD) allows individuals who are 70½ years old or older to donate up to $100,000 total to one or 
more charities directly from a taxable IRA instead of taking their required minimum distributions. As a result, donors may avoid being 

pushed into higher income tax brackets and prevent phaseouts of other tax deductions, though there are some other limitations.

A QCD is available to both IRA 
account owners and IRA

beneficiaries, provided they are 
at least age 70 ½

An IRA participant can now 
give a maximum of $100,000 in 

any tax year

A QCD can be used to meet 
your required

minimum distribution

The charity must receive the
donation by December 31st



Source, Bureau of Labor Statistics, AAA

You can exclude up to 
$100,000 of your gift from 
your Federal Gross Income. 
QCDs don’t require that you 

itemize, which due to the 
recent tax law changes, means 
you may decide to take advan-

tage of the higher standard 
deduction, but still use a QCD 

for charitable giving.

Each dollar of your donation 
will count towards your re-

quired minimum (RMD) distri-
bution for the current year.

BENEFITS FOR
YOU

QCD TAX SCENARIO



Your required IRA distributions can benefit a worthy cause – while you benefit from a reduced tax liability.

Helping others when you’re gone is a noble and rewarding aspiration. 
But think how much more rewarding it could be, both personally and 
charitably, to help others while you’re still here.

Giving during your lifetime can take many forms, one of which is using 
qualified charitable distributions (QCDs). It’s an option that can also 
reduce your tax liability, as it involves donating pre-tax dollars before they 
become taxable income as a required minimum distribution (RMD).
Here’s how it works.

Transform RMDs into QCDs
Doing good is often reward enough, but charity and tax deductions 
seemingly go hand in hand. As the standard deduction has risen to $12,550 
for individuals in 2021 (double for married filing jointly), you may want to 
consider giving strategies that could help reduce your tax liability in other 
ways.

If you are age 72 or older and own an IRA, you are required to take 
minimum distributions whether or not you need the money. Generally, 
these distributions are treated as taxable income. The Protecting Americans 
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gIVIng chaRITaBlY wITh QcDS

from Tax Hikes (PATH) Act of 2015 allows an IRA owner – who’s subject to 
RMDs – to make a QCD up to $100,000 directly from their IRA to a charity 
without getting taxed on the distribution. Basically, you can satisfy your 
RMD amount without reporting additional income. There is, however, 
another important benefit: When the RMD payment is applied to the 



Sources: thestreet.com; hvsfinancial.com; medicare.gov; medicare.gov; forbes.com; shrm.org; jackson.com; nerdwallet.com

QCD, that amount is also excluded from tax formulas that could impact 
multiple categories such as Social Security taxation, Medicare Part B and D 
premiums, and the Medicare tax on investment income.

Rules to follow
You must be eligible. You must be age 70 1/2 or older at the time of the 
required distribution. SEPs and SIMPLE IRAs are generally excluded. There 
is an annual limit. Your RMD taken as a QCD cannot exceed $100,000 per 
tax year (even if your RMD is greater than $100,000).

Only qualified organizations count. The IRA trustee or custodian must 
make the distribution directly to a qualifying charity (private foundations 
and donor advised funds are not eligible). For instance, you cannot take the 
distribution yourself then write a check to the charity.

RMDs: A real-time legacy
By donating the RMD to a qualified charity, you can enjoy the satisfaction 
of knowing you are helping a worthy cause while simultaneously reducing 
your taxable income. This strategy also helps you live out your values in 
real time, effectively living your legacy in the here and now.

To learn more, seek guidance from your financial and tax advisors. They’re 
a good source of information when it comes to living and giving generously.
 Raymond James does not provide tax or legal services. Please discuss these 
matters with the appropriate professional
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Americans are a generous bunch. Collectively, we gave a record $471 billion 
to charity in 2020, a Giving USA report shows. The charitably inclined 
among us know that a bit of planning goes a long way when it comes to tax-
efficient giving to your favorite cause. In the spirit of doing the most good, 
here are four ideas to consider well in advance of the typical year-end rush.

Turn a required minimum distribution (RMD) into a really meaningful 
donation. If you’re in your 70s, you’re likely already familiar with having to 
take annual RMDs from your tax-deferred accounts. You can steer a portion 
of those distributions, up to $100,000, directly to a qualified charity, taking 
a pass on the income taxes that would normally be due on that portion of 
your RMD. This is what’s called a qualified charitable distribution, or QCD. 
And you don’t need to itemize your deductions to be able to take advantage 
of the QCD.

Supercharge your giving with a donor advised fund (DAF). Bunching 
your donations into a single year is one way to push past the threshold for 
itemizing, instead of making smaller gifts each year that might not be tax 
deductible. You receive an immediate tax deduction up to the maximum 
allowed for your contribution to a DAF. If you donate cash, you can 
deduct up to 60% of your adjusted gross income (AGI); with appreciated 
securities, the deduction is limited to 30% of AGI. Any giving beyond these 
limits may be carried forward for up to five years. Then you decide which 
charities will receive distributions and how much they’ll be given. You can 
also give securities held for more than a year to a DAF, which can allow you 



to avoid paying long-term capital gains taxes. 

Donate appreciated securities. If you donate stock that has appreciated for 
more than a year directly to a nonprofit, including a DAF, there are no 
capital gains taxes to pay and you can potentially take a deduction for the 
full fair-market value. Considering the maximum federal capital gains tax 
rate is 20% on long-term holdings, that’s a significant boost to your donation 
versus selling the stock and then donating the money. Most charities are 
equipped to handle these types of gifts, and they can be especially appealing 
if you have concentrated stock holdings. If any roadblocks surface in 
donating stock directly, using a DAF could potentially remove them.

Make a gift with significance. Maybe a loved one passed away and you 
want to establish a scholarship fund in their name. Or you’ve been thinking 
about your estate plan and you want to know your options for supporting 
a favorite charity. Perhaps you’re passionate about a specific issue and 
you want to start a foundation to support it. For these types of longer-
term charitable gifts, there are several sophisticated strategies to consider, 
including trusts, life insurance and more. 

If you want to make a big difference with your philanthropy, using both 
your head and your heart can pay off. Know that we’re always here to work 
out the details in collaboration with your tax and legal professionals.
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Privacy Notice:
Sullivan & Associates is committed to protecting confidentiality of the information furnished to us by our clients. We are providing you this information as required by Regulation S-P adopted by the Securities and Exchange 
Commission. Information about you that we collect: We collect nonpublic personal information about you from the following sources: information we receive from you on applications or other forms or through our web site; in-
formation about your transactions with us, our affiliate or others; and information we may receive from a consumer reporting agency.  Our use of information about you: We may share information about you with other companies 
in the Raymond James family - that is, companies that are owned by Raymond James Financial. In certain rare cases, we may share information with professional designation oversight bodies if an investigation is being conducted. 
Otherwise, we do not disclose any nonpublic personal information about you to anyone except as permitted by law. We follow the same policy with respect to nonpublic information received from all clients and former clients.  
How we protect your confidential information: Sullivan & Associates has policies that restrict access to nonpublic personal information about you to those employees who have need for that information to provide investment 
alternatives or services to you, or to employees who assist those who provide investment alternatives or services to you. We maintain physical, electronic and procedural safeguards to protect your nonpublic personal information.  
Opt-Out Procedure: If you prefer that Sullivan & Associates does not take your nonpublic personal information and use it at a nonaffiliated firm, you may direct us not to make or permit such disclosures by contacting us at 
the following toll-free number: 1-866-423-7237. 

Disclosures:
The information contained in this report does not purport to be a complete description of the securities, markets, or developments referred to in this material. The information has been obtained from sources considered to 
be reliable, but we do not guarantee that the foregoing material is accurate or complete. Any information is not a complete summary of statement of all available data necessary for making an investment decision and does not 
constitute a recommendation. Some material created by Raymond James for use by is advisors. Any opinions are those of Patrick Sullivan and Kevin Sullivan and not necessarily those of RJFS or Raymond James. Investments 
mentioned may not be suitable for all investors. There is an inverse relationship between interest rate movements and bond prices. Generally, when interest rates rise, bond prices fall and when interest rates fall, bond prices gen-
erally rise. While we are familiar with the tax provisions of the issues presented herein, as Financial Advisors of RJFS, we are not qualified to render advice on tax or legal matters. You should discuss tax or legal matters with the 
appropriate professional. There is no guarantee that the statements, opinions or forecasts provided herein will prove to be correct. Please note that international investing involves risks, including currency fluctuations, differing 
financial accounting standards, and possible political and economic volatility. Investing in emerging markets can be riskier than investing in well-established foreign markets. Companies engaged in business related to a specific 
sector are subject to fierce competition and their products and services may be subject to rapid obsolescence. There are additional risks associated with investing in an individual sector, including limited diversification. Investing 
involves risk and investors may incur a profit or loss regardless of strategy selected. Diversification and asset allocation do not ensure a profit or protect against a loss. Dividends are not guaranteed and must be authorized by the 
company’s board of directors. Re-balancing a non-retirement account could be a taxable event that may increase your tax liability.

Certified Financial Planner Board of Standards Inc. owns the certification marks CFP®, CERTIFIED FINANCIAL PLANNER™, CFP® (      )  and CFP® (       ) in the U.S., which it awards to individuals who successfully complete CFP Board’s initial and ongoing certification requirements.
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Sullivan & Associates is registered with the State of Colorado as an Investment Adviser. Registration does not imply a certain level of skill or training. Pursuant to the Colorado Securities Act and Rules under the Act, we are 
required to offer you a copy of our current Disclosure Statement (Part 2 of the Registration Form ADV) upon your request. If you would like to receive a copy of the disclosure statement, please write to: Sullivan & Associates, 

1229 Lake Plaza Dr, STE B, Colorado Springs, CO 80906.



1229 Lake plaza Drive
Colorado springs, Co 80906

Kevin P. Sullivan, cFa, cFP®, aIF 
wealth manager, Branch manager 
Kevin.Sullivan@RaymondJames.com

Kristin maksimowicz 
office manager 
Kristin.maksimowicz@RaymondJames.com

maryann Fulop, cRPS® 
Investment Executive 
maryann.Fulop@RaymondJames.com

Katelyn olson 
administrative assistant/Receptionist 
Katelyn.meeks@RaymondJames.com

Katee Driscoll 
Registered client Service manager 
Katee.Driscoll@RaymondJames.com

mikayla white 
client Service manager 
mikayla.white@RaymondJames.com

Your Dreams. Your goals. our Priority.
STaY In TouCh 719-576-4500 or 877-423-7237


